Third-Party Energy Efficiency Finance:

Which Financing Vehicle Gets You On the Road to Efficiency?

ACEEE EE Finance Forum, Chicago 2013




OVERVIEW OF EE FINANCING VEHICLES

Bob Hinkle — Metrus Energy
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TAX EXEMPT BOND

Self Service & Lower Traditional Service"and Energy Savings Full Service and Hidher Energy Savings
Energy Savings

SELF-FUND: TAX EXEMPT LEASE: Rent- PACE (Property MESA (Managed ESA (Efficiency
Pay up-front BOND: Barrow to-own for a Assessed Clean Energy Services Services
with cash or for large-scale fixed price Energy): Pay-to- Agreement]: Pay- Agreement): Pay-ta-
ETROV 1$10 million+| own using a priority to-own using a fixed awn using a service
retrafits at public property tax lien service charge sat charge sat below
sector facilities equal to histarical historical utility costs
costs by gving that reduces operating
control of your expenses and mitigates
utility bill to the performance risk
MESA provider




@ Financing Influences Project Scope

( 4 o Is the chosen financing a
Can you achieve your energy efficiency goals ) )
| and meet your internal investment requirements? " capital investment or an

operating cost?

i : 3 Balance sheet = CAPEX
Do you have Do you have access to tax J Income statement = OPEX

available cash? : exempt financing and have
no balance sheet constraints?

: HE | B * CAPEX: What is the total
: cost, the on-going
savings, and the simple
payback (SPB)?

Yes

Are there more strategic uses for your

balance sheet than energy efficiency? RESULT = project
composed of energy
efficiency measures
(EEM) with SPB <3 years

Is a services agreementthatprovides\; LEASE
for third-party ownership of energy A
efficiency assets of interest? * OPEX: Which EEM'’s

: optimize building
performance and save
you money on an

| facility located - .
Do you want to maintain [syour sy o OJ operating basis?

control of your utility bill? 8 cararaariat RS R

jurisdiction?

RESULT = project
composed of integrated
EEMs with SPB <7 years
and immediately lowered
operating costs




@ What is Under the Hood?

SELF-FUND

Pay for a project out of
internal capital budget or by
taking out corporate debt

On-balance shest

Customer retains all savings
but assumes project
performance risk

Capital budget constraints
often lead to single measure,
short-term projects that lmit
savings and don't optimize
total building performance

TAX EXEMPT BOND

Up o 188% Financing for 15 o
20-year barms

On-balance sheet

Low cost of capital lie, tax
exempt finandng rates)
Limited to public sector
customers with large-scale
projects due to the high cost
of bond issuance

TAX EXEMPT BOND

LEASES

Up to 186% financng via a
capital or operating lease

5 to ¥ year bease terms
(longer terms, up to 15 years,
are possible for bax exernpt
customers)

On-balance sheet (upcoming
accounting changes will lkely
eliminate the use of operating
leases)

Relatively flexible on credit
quality

Best for big ticket equipment
Customer owns project

performance risk due to fixed
lease payments
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COMMERCIAL PACE

Up ko 1B8% finanding for B to
2B year terms

(Obkgalion is sacured by
priority lien on real property

Customer payments are fied

PACE repayment is bied to
property, not present owner

Requires mortgage holder
consent, which may be lime
consuming and tough to get

Although 35+ states have
PACE, many do not have
active programs

Emphasis on commerdal real
estate

MESA

108% Financing
Off-balance sheet

Can fund long (5-18 year)
payback period projects
Cash flow neutral pricing,
payments set equal to
historical utility costs

Providers manage projects
and costs, assume perfor-
mance risk and give advice

MESA provider Hces control

ESA

188% fnancing
Off-balance sheet

Can fund long (510 year]
payback period projects
Cash Row positive pricing,

set below current
historical vtility costs and
basad on per unit energy
savings (e, a ‘negawalt”
charge)
Providers manage projects and
costs, assume performance
risk and give advice
Abslity bo fund multi-Facility
projects
Strong customer credit profile,
emphasis on owner-ocoupied
fadilities
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C@ EE Finance Infographic

Bob Hinkle

President & CEO
415-284-5000 x 101
bob.hinkle@metrusenergy.com

CLICK HERE TO DOWNLOAD THE FULL
INFOGRAPHIC



http://metrusenergy.com/wp-content/uploads/2013/04/metrusinfographicfinal.pdf
http://metrusenergy.com/wp-content/uploads/2013/04/metrusinfographicfinal.pdf
mailto:bob.hinkle@metrusenergy.com

EE PROJECT DEVELOPMENT AND FINANCE

Bob Anderson — Green Campus Partners




EFFICIENCY SERVICES AGREEMENTS

Erik Birkerts — Clean Energy Trust (Metrus Energy Advisor)




C@ ESAs: Delivering an Integrated Solution

Project Installation
ESCO designs and
installs the EE project
and provides long-term
maintenance.
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Broad Public Relations Platform
As part of the DOE & White House Better
Buildings Challenge, Customer will enjoy a

d prominent platform to advertise projects.

ESCO/Contractor f
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Efficiency Services Agreement
Metrus covers 100% of project
cost. Customer repayment based
on avoided energy use and
reduced operating expense.

METRUS
ENERGY

Efficiency Services Performance Contract (ESPC) Agreement
Metrus and ESCO/Contractor enter into a turnkey project installation and
maintenance contract, backed by a performance guarantee.




COMMERCIAL PACE

Katrina Managan — Johnson Controls
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COMMERCIAL PACE ACTIVITY

21 active programs, 26 states with enabling legislation

enabling
legislation and 1
active programs e ALLAN

enabling GreenFinanceSF &
legislation and <» "
emerging
programs

enabling
legislation
(26 states)

no commercial
PACE legislation
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orbuilding
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Institute for Building Efficiency | www.InstituteBE.com € cie Cy

an initiative of Johnson Controls


http://www.institutebe.com/

